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ﬁ-::alers’ Used-Car Show
| Will 0pt?n To-morrow

Like Closed Car Show Last
Week. the Event Will Be
a New One for New York
and Entries Are Many

3

‘Public Confidence, Aim

Exhibition at 12th Infantry
Armory Gives Opportunity
to Combat *Gyp’ Business

In deciding to hold an exhibition of
their rebuilt or reconditianed cars fol-
fowing their ciosed car show, mq h."w
York Automobile Dealors’ Association
pecognized that there iz a demand for
shoroughly good used-car merchandise
which could not possibly be met by a
comprehensive and up-to-date new car
exhibition. While the closed car show
of the past weck was the premiere ex-
pibition of this kind and had its own

1, the used ear show which starts
to-morrow at the same place (12th
iment Avmory) is also the premiere
axhibition of its kind and may be said
1o represent 3 correspondingly new and
important phase of the automobile
pusiness. Perhaps never before in the
pistory of the motor ear industry have |
there been so many high-grade used |
cars for = by new dealers—dealers
who by reason of thetr standing in the
pusiness world and legitimate sales
methods are disposing of these cars by
guarante them in the same way it
has been thgir custom to stand back of
their newer merchandise, )

The result of this salea policy has
it been up to the deslers! expecta- |

A certain confidence on the |
1 public has been lacking,

i, it is Delieved, by the
mber of concerns which have
used-car business with
tze desire to ‘“clean up” by whatever
method deemed most expedient. As a
consequence the legitimate used-car |
business it of dealers who have
reputagions for fair dealing to rrmm—|
smin—nave expressed disappointment |
wumbug'’ business should at-|
ve used-car buyerk to|
that it has. They point
jese buyers for the most
ignorant of wvalues and stillt

into the

oyt th
part are

more ignorant oftimes of the charac-

ons

from whom they h_uy.
d-Car Show of the New
bile Dealers’ Association, |

oD

York Anto
orga
::lu. hf’:tlmﬁs & means of building the |
confidence necessary to bring the|
used-esr prospect and the Iegit:matal
jeal contact with each other.
e purpose of the exhibitionl
been planned for the six
f the present wesk,
Many as Good as New 1
The show will reveal to the public|
that a lurge part of the used cars for|
sale by these legitimate dealers are as|
good if not really better than the same
makes ofered by the same dealers in
their new-car showrooms, Cars that |
have been operated so little they can
not be distinguished from the new
models are included in the show ex-|
i And they are not ecars that |
ed to give satisfaction for one |
|
i

ra

reason or another. They are cars which
the persons buying them have not been
able to pay for, ot else cars which
have been taken in exchange for ma- |

The i

chimes suitable to their needs.
prices are so low that there is scarcely
any profit in the disposition of them
when one considers tie large supplies
on hand.

Auntomobile dealers some years ago!
began to recognize the fact that the
rroblem of selling used cars was not |
alcne one of price, but one of recon-|
struction,, and for this* reasen they|
svolved what might be termed the “re-|
munufactured car.”

I'nis policy of having the dealer ar|
distributor stand behind the car he is|
selling has proved of advantagé to the|
prospective buyer. No longer should!
tne shop about with the conviction one |
must examine every part of a car. In|
the old days many a man went into a/
used-car dealer’s place with a long slip |
in his hand, on which he checked off
ench part of the car as he went over it; |
even then, many found they had bought
no bargain. Now it is possible to buy
8 standard car of a reputable dealer
and obtain a ninety-day guaranty. This
improvement is, in part, due to the fact
that the dealers discovered that in|
mAny cases a man who bought a used
ear of a certain make from some unat-
tached and irresponmsible seller would |
fever consider a car of a similar make |
when he was in the market for 2 new |
car.
It iz advisable, if possible, tg buy the
inake of used ear wanted from the re-
putable dealer who handles new models
of the same make. They have at hand |
n their service station the new partsg
needed and instead of trying to refit,

warn parts they veplace them with new
ones, This is important when one eon-
giders the statement made by one serv-
ice manager that the replacement of
parts on any ear run two years will
average b per cent,

In purchasing u used car one must
remember that the price is clearly an
individual matter, Two cars of the
same make and the SAMe. Yenr may
have a widely different selling price,
For one may have had the hest of

freatment while the other received in-
different usa,

Numerous Features
. The Dbalcony of the Used Car Show
s an interesting plaedé to the visitor.
Here are exhibited the thousand and
one things that go to make up motor
comfort,

At one booth the visitor may ingpect
an interesting display of automobile
license plates from every state in the
Union and foreign countries, includ-
ing China, Siam and Mexico. Herr
your 1922 license may he secured.

At another booth Lieutenant Sheri-
dan, of the New York Police Traffic
Diviaion, shows and explains the dif-
ferent signs and traffie regulations
used in New York City, including a
working model of the traffic tower nued
on Fifth Avenue. At another booth a
miniature motor bobs up and down to
illustrate the workings of a shock ab-
sorber. At still another a large cut-out
carburetor functions in a case under &
strong electric light, illustrating to the

flagman why gasoline at 30 cents a
gallon %i“s 50 much mileage—in that
make of earburetor, of course,

Buy Used Cats
Now, Is Advice
Of Local Dealer

Prices Unusually Attractive
at This Time Owing to Ex-
cess Supply, but This Is

v Temporary Situation

“Buy used cars now,” is the advice
given maotorists by F. L. Sanford,
manager Dort Motor Car Company,
New York, Dort distributors.

“The extreme low point in the used
car garket has been reached,” Mr,
Sanford says. “From now on the ten-

ion of responsible deal- dency will be toward a strong reaction |

for higher prices in re-possessed cars,

“Immediately following a period of
peak production came a sharp break
in the demand for motor cars. Befors
the production program' could be cur-
tailed there existed a temporary sur-
plus of supply over demand for new
cars,

“Manufacturers then bepan produc-
ing on a greatly reduced basis until
the market should. once more reach a
normal atate,

“All these determining
have affected the used car market,
Attractive prices ealeulated to stimu-
late demand eaused the naw ecar buyer
to take advantage of lower costs,
Many thousands bf these new car buy-
ers had used cars fo dispose of, Auto-
mobile dealers began taking these used
cars in trade and offering liberal priges
for them. To-day, however, very few
dealers are accepting used cars,

Supply Exceeds Demand
Just now the used ear supply tem-
porarily exceeds the demand, with the
result that used cars are lower to-day
than they have been and probably ever
will be again. To prove the truth of
this statement duyers need only as-
certain the period during which any
used car has been in service, then
figure 4 depreciation of 25 per cent pe
year for the period in use, this being
the percentage used by the United
States government, basing the depre-
ciation not on pre-war price of the ear,

o

but its present and greatly reduced |

price. You will find the present prices
run between 85 and 50 per cent per

year, even figures on present low
prices,
“This indicates that the final low
point in the used cur market is hers,
“Undoubtedly between now and

spring we will see a decided stitffening
in used ear prices, which will permit
present buyers to purchase a used ear,
have the use of it and be in position

to sell to advantage in the spring” or |

summer,”

Four Peerless Models

In Used Cars Shown

At the Peerless exhibit will be shown
four different body models of Peerless
rebuilt and repainted eight-cylinder
cars which are a revelation to the
motor ear buyer who is looking for a
standard guaranteed autemobile of an
old line company at the price of a me-
dium car. All Peerless rebuilt cars are

NEW:® YORK

thoroughly overhauled, repainted and
re-tired before heing put on sale, and
in addition are guaranteed by the com-
pany as if they were new cars right
out of the Puerﬁu factory.

The Peerlass branch wero the pio-
neers in New York on rebuilding and
Ruaranteeing used cars, W, A. Woods,
general minager of the local branch,
the otiginutor of this idea, belleves
that this is the only way to sell used
cars, as it gives the buyer an oppor-
tunity to purchase a high grade, guar-
nnu;]«rl Automobile at the same price he
would pay for a'much lower-priced new
Car,

He believes that satisfied rebuilt,
guaranteed car buyers always bacome
in due course of time purchasers of
New cars, so thoroughly sold do they
become on the used oar guaranty and
the service rendered them by hoth the
car and the company,

“Faith in the dealer is the biggest
element in used ear buying,” says Mr.
Woods. . 'The most important thing to
be considerad in buying a used car is
| the responsibility of the seller. Faith

not only in the article but in the firm
offering it must accompany the car in
ur;h-r_that the buyer ecan obtain full
value,"

Forty Auto Makes,_
To Choose From
At Used Car Show

More than forty differenf makes of
motor cars, both open and closed, will
be exhibited at the Used Car Show at
the 12th Regiment Armory this week,
The list of cars to be shown and the
exhibitors follow:
| Buick—Glidden Motor and Supply
Company, 258 West Fifty-eighth Street.

Cadillac—Detroit Cadillac Motor Car

C_‘ornpany. Broadway and Sixty-sccond
Street,

influences |

Cole—Cole Motor
York, 1830 Broadway.
| Chandler—Hulett Motor Car Com-
:pany. Inc.r 1884 Broadway, at Sixty-
| second Street.

‘ Cleveland—Cleveland Motor Car Com-

Cnmpar;y of New

pany, 1886 Broadway. ;

Dodge—Stratton-Bliss Company, 1847
| Broadway.
| Dort—Dort Motor Car Company, 1792
| Broadway, ' g

Essex—Hudson Motor Car Company |
of New York, 1900 Broadway. |

Grant Six—Sidney B. Bowman Auto |
Company, 1922-1924 Broadway,
| Frapklin—Franklin Motor Car Com-
| pany, 1826 Broadway. !
| Hudson—Hudson Motor Car Com-|
pany of New York, 1900 Broadway. ]

Haynes—Haynes Auto Company of |
New -York, 1715 Broadway.
| _Hupmobile—Hupmobhile Company of |
New' York, Broadway and Sixty-second
Street,

Jordan — Sherwood Auto Company,
Broudway and Sixty-third Straet.

Kissell — Sidney B, Bowman Auto
Company, 1924 Broadway,

Liberty—A. G. Kaufmann Motor Car
| Campany, 1776 Broadway.
| . Marmon—-Marmon Auto Company of
New York, Broadway and Sixty-second
Street.

Mitchell—Mitchell Motor Company,
Columbus Circle,
|  Moon—Moon Motor Car Company of |
| New York, 1875 Broadway. |
Nash—Warren-Nash Motor Corpora- |
| tion, 1928 Broadway.
| National—Poertner Motor Car Com-
pany, Ine, 1758 Broadway. |

Oakland—Oakland Motor Car Com-
pang, 1764 Broadway,

Overland—Willys-Overland, Ine.,
Broadway and Fiftieth Street,

Oldsmobile — Cutting Larsen Com-
| pany, Inc, Broadway and Fifty-ninth
| Street,

Packard—Packard Motor Car Com-
| pany of Wew York, Broadway and Six-
| Ey-first Street.
| Peerless Eight—Van Cortlandt Vehi-
| ele Corporation, 1896 Broadway.,
| Premier—A. G. Kaufmann Motor Car |
| Campan
Street,

Reo—Reo Motor Car Company of
New York, Broadway and Fifty-fourth
| Street.

i Rolls-Royece — Rolls-Royce
| of America, Fifth Avenue.

| Roamer — Roamer Sales Company,
| Broadway and Fifty-ninth Street,
Studebaker—Studebaker Corporation
| of America, Broadway and Fifty-fourth
| Street.

Willys-Knight—Willys-Overland, Inc.,
Brondway and Fiftieth Street. :

Velie—Garland Auto Company, 1884

Broadway.

Stutz—Parkinson Motor Sales Com-

pany, Broadway and Columbus Cirgle. |

o

¥, Broadway and Fifty-seventh

Company

Launches Um'q-ue
* National Sales Effort

A unique demonstration of national
sales effort is that which is being
staged by the entire dealer organiza- |
ytion, sevesgl hundred strong, of the |
Liberty Motor Car Company. For!
thirty days these dealers are to en-
deavor by every imaginable means to
| gdt the various models of the Libcrtyl
line in the public eye. Window dis-i
plays, parades, unique demonstrations, |
showrom attractions of various kinds
and scores of original methods are
being employed to induce the public to |
view these cars.

llaiberl}'

1
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| trolled, with a qualifying time limit of

|'quarters of those cars with the

New Highway = _
Law Marks a
Step Forward

Roy D. Chapin Asserts Day
. When Government Will
Take Over Main Trunk
Lines Is Not Far Off

The day when the Federal govern-
ment will take over the main interstate
highways of the nation was brought
measurably closer by the recent enact-
ment of the Townsend highway bill,
in the opinion of Roy D. Chapin, chair-
man of the highways committee of the
National Automuobile Chamber of Com-
meree,

“While the new highway act is not
all that sturients.nf the question would
like to see,” said Mr. Chapin, “the law
a8 it now stands marks a distinct step
fnrward' in the evolution of ouzshigh-
way policy. Under its provisions Fed-
ernl aid can no longer be scattered
broadeast, Each state highway depart-
ment ia now compelled to designate 7
per cent of the mileage in the state as
a system, and of this 7 per cent three-
sevenths must consist of primary high-
ways of interstate importance on which
G0 per of all Federal funds may be con-
centrated. In those states where high-
way work i3 more advanced and whera
the state highway departments desire
to concentrate more than 60 per cent

of their funds on their primary in!‘.r:r-ldt’-grr:e of success i assured and I am

state roads they are permitted to do
50, & clause which will enable some
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- ————
i ——

I
f

|

N - S

1

it A ——

P

| 3

the Roamer car has aver used—is an-

other featura of the car which makes
for speed,

Dry Run With Oildag

Anol;her demonatration’ of the merits
of "Oildag,” a new motor lubricant,
was held last week whan the Weaver-
Eberling Automobile Company, of 2230
Broadway, made s dry run to Neaw-
burgh and back vin Walden. The start
was made from Frod Herman's Sons,
531 Broadway. The run was & com-
p!e.te_ success, gccording to R. Weaver,
president, the ear being opernted 10.8
miléa without a particle of oil in the
crank casge. v

Reported D. A. Burke

Has Sold Out to Durant
MUNCIE, Ind., Noy, 19.—A well au-
thenticated rumor in motor cireles is
that D, A. Burke, who, with W/ 0. Du- |

rant and. nsaociates, purchased the :

Sheridan Motor Car Company ‘plant a |
few months ago, has sold the major |

‘portion of his Noldings to the Durant |

Motor Company of Indiana. It is un- |
derstond that Mr. Burke
stockholder in the company, slso inl
Durant Motors, Inc, and that his re- |
lations with Mr. Durant will continue. |
Another feature of this situation is
that Mr. Burke is to occupy a high
position in. the parent Durant organ-
1zation in New Y]:rk.

Mr. Burke, when asked regardin
the facts in the case, was not incline
to diseuss them at thiz time.

“I eannot now make any announce-
ment as to my plans,” he said, “but
that does not imply any depreciation
in my enthusiasm for the wonderful
things that Mr. Durant is accomplish-
ing in the automobile field, Mr.
Durant, in my opinion, is now engaged
in his greatest work, A tremendous

quite positive that the public will be
astounded at the progress made by
Durant Motors and

ita. related com- |

sixteen states to pursue the policy al-|panies when definite announcements |

ready adopted of building the most im-
portant roadas first.

Millions Saved in Egquipment
“With recognition of interstate
roads mow a fundamental principle in
the national htgh\'_vay law, ther}; are

| numerous other searcely less impor-

tant changes to be found in the new
act. The new requirements for main-
ténance are so exacting as to insure

the nation against loss and to set « |

high standard for the states. The .ame
is true in the clause which providas
that highways must be construcied

with due regard for future as well as|

| Large Group of High Grade

prevailing traffic needs, The new and
flexible formulas for public lands
states will be far-reaching in its bene-
fits as will the liberal appropriations
for forest roads and trails, whieh reach
a total of $15000,000 for the next two
vears. The clause which directs the
Seeretary of War to transfer to the
Becretary of Apriculture surplus war
materials available for highway use
will effect a savings of millions of dol-
lars in the purchase of equipment and
will modernize highway methods of
construction and maintenance every-
where,
“Another
importance
states must
funds from

provision of farreaching
is. that requiring that
match Federal funds with
stiate sourcea or so con-

three yvears to permit necessary
changes in state laws to meet these
conditions. The broadened definitinn

of a high\.\‘ay_ department will require
proper organization of these important |
units in the future." |
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Huzh T. Porter, Nash Desler ‘

Wishing to afford the publie addi- |
tional facilities for the inspection of |
the new Nash models the Warren- |
Nash Motor Corporation, Nash distrib-
utor for the metropolitan distriet, has
established showrooms, both above and
below Columbus Cirele, through the ap-
pointment of the Porter-LaFayette
Company as a Nash dealer for Man-
hattan,

This appointment gives the Warren-
Nash Motor Corporation, with upper
Broadway headquarters at Sixty-fourth
Jtreet, representation’ as well below
Columbus Circle, since the Porter-La-
Fayette Company’s showrooms at Broad
way and Fifty-seventh Street are in the
very heart of the automobile shopping
district, within easy walking distance
of Times Sguare and close by the head-
same

News of the Trade

price appeal as the Nash,

B. E. Chamberlain Promoted

Innumerable friends and busineds as-
sociates in the, automobile industry
will be glad to learn of the advance-
ment of R, K. Chamberlain to the posi-
tion of peneral sales manager of the
Packard Motor Car Company. Mr.
Chamberlain joined the Packard organ-
ization in 1916 a3 truck sales manager

| of the New York City branch after a

successful adminjstration as Philadel-
phia manager for the Garford Motor
Truck Company. Shortly after his New
York appointment he was brought to

are made at a later time. Of this I|
am certain alse that Mr. Durant's as- |
sociates are filled with the optimtism |
that inevitable success creates, and [
know that such faith and effort will
assure for the Durant undertakings a
dominating place in the industry.”

Salon Exhibits
Will Provide
Keen Rivalry

American Cars Will Vie
With Distinguished Makes
From Foreign Countries

With an international participa- |
tion hardly second to the armamen®
conference, the seventeenth annual Au~ |
tomobile Salon will open next Sunday
evening, Novembet 27, at the Commo-

| Yeut out" let the gas exhaust directly

Keep Mufﬂ_er .
Clean and No
Cut-Out Needed

Located Under the Car and
Out of Sight, This Impor-
tant Part of the Auto Is
Very Rarely Attended To

By H. Clifford Brokaw
Technical Director West Side Y. M.
" C. A. Automobile Séhools

One of the parts of an automobils
most neglected by many owners and
drivers is the muffler, Ag a boy with
a dirty face puts off the cleaning up |
process just as leng as possible, so the |
motorist with a muffler that needs at- |
tention procrastinates and thinks per- |
haps he will fix it up to-morrow. And
to-morrow never comes, But to-day is

will still be a | always here with its greater use of |ilself causes an undue use of gasoline.

gasoline and various other complica- |
tions that a dirty muffler causes.

The muffler is located under the car, |
and being out of sight is usually out of |
mind. It is therefore often,neglected |
or misused. And yet it aug\ht not to |

be. The muffler is placed on the end
of the exhaust pipe of the engine #o
that the driver of an putomabile while
tuking pleasure himself . does not
wholly deprive others'of it

Let us consider the use of the muf-
fler. The exhaust valve' opens while
the burned gas iz still under a pressure
of from twenty-five to thirty pounds
per square jnch. If this were ex-
hausted directly into the air the re-
sulting noise would stifie conversation
in the ear, annoy everybody along the |
street and quickly get the driver into
trouble with the police.
revents all this. It provides & cham-
er in hwhich these exhaust gases may
expand and cool somewhat and at the
same time breaks up the pressure by
allowing it to leak out slowly through
& number of very samall holes, instead
of letting it loose in one “big noise.”

The “Cut-Out” Valye

In the early history of the auto-
mobile mufflers were mnot used and
everybody for blocks around knew when
an euto was coming., As the auto-
mobiles inereased in number this be-
game a nuisance and was stopped by
law. Then they sought, indeed had
been seeking, a means of stifling the
sound, In the early muffler there was
trouble because the gas would back up
in the eylinder and decrease the power
of the metor. It was thought there
was no way to decrease the sound with-
out decredsing the power; therefore
the manufacturars devised a valve to
“cut out” the muffler on the car when-
ever extra power was desired.

Sometimes the back pressure was
8o great as to interfere whe‘ﬂ driving
through heavy roads or up hills. The

into the air instead of going through

vengine,

The mufiler |

cape readily, and naturally the cy]inderl
of the engine is not cleaned at the
exhaust stroke. Result: is impos-
sible to bring in a full cylinder of new |
gas on the next intake stroke. Thers |
is not & full charge to explode, and |
this means a loss of pewer to thei

Coges are known where the throttie |
was opened wide without any ingrease

in power. Trying Lo find out what the |
matter was, the driver opened the “cut|
out” and this caused the muchine to
accelerate very rapidly.

In other cases when the engine was
cranked therd would be a few explo-
fiony, a snutter and a stop, and the!
reason was that the muffler was so|
clogged that it was imponsxl‘: to ex-
haust the gas from these explo-
sions; the cylinder remained full of
burned gas, and, of cdurge, could rot
take in a further supply. These, of
course, arg extreme cases. .

The writer had the: following experi-
ence not long ago:

He was ridine in a ear that eould
hardly make headway against a strong
wind blowing, This meant frequent
nse of the second-speed gear, which in

He found on experimenting that the
mufler “cut out” pedal could he used in
place of the accelerator pedal:-that is,
when the muffler “cut out" was apen
uhe engine had congiderably more pow-
er and immediately speeded up. -In|
fact, he kept the “cut out” open most
of the way home and had no more
trouble in bucking the head wind. |

Of course, where the engine is|
stopped or there is'a decided decrease |
in power the swner will hunt for the
trouble, and find it, perhaps, in the
muffler. He might not notice less
serious canses where, while the muffler
iz somewhat clogged, it does not de-
crease the power strikingly: but even
in these less serious cases it wil] often
be found that the power of thg motor
may be matevially increased by having
the mufler cleaned; yet it is seldom
done, even when the car is supposed
to be overhauled completely. Many
drivers seem to think the muffler can
take eare of itself.

| to the so-ealled rlasg of 'gyp’ desrl

_stun.d up th

Sales Guaranties

On Used Autos
Protect Buyer

Apparently Accepted Belief
Reconditioned Cars Are
Bad Invesiments Due to
Experience With “Gyps™

Tha apparently aeccepted belief that

a used car iz & very poor investmens
undetf any circumstances, says James
A. Andrews, vice-president of tha

Roamer Sales Company, of New York,
“may, and unqueftionably does. ap

hut in so far az the regular and leg
mate class of alttemobile dealers ara
concerned the public i invariably
given a square deal and an nll.oiute:_v
safe one by those offering thair new
car gunranty with every used car they
sell." Mr. Andrews then goes on to
say:

“Buying a used car under these con-
ditions assures the purchaser of every
faction possibie; with the assur-
that if the car he buys does not
ill see that b
T ge the car fow
or return the purchaser his

does, or ei
another
money.
“In the instance of Hoamer cars wa
tuke specigl care and a great amount
of pride i their rebuilding, net meraly
overhauling, every used Roamer we of-
fer for sale, down to the most minute
detail—renickeling every part and re-
painting and reupholstering every
:!:ode]—t=xr!:in: cut cars, In f!‘lct. with
avery appearance of newnesz and a cer-
tainty that they will give entire satis-
faction. Wa give out regular new ear
guaranty with every used Roamsr wa
sell, which means the broadest kind of
satisfaction for any one baying a
Roamer. If any part proves defective
we stand ready to make good, and we
see the deal through exfuctly as we do
all the brand-new Roamers we seil.”

®

STRATTON-BLISS COMPANY
1847 Broadway
New York

The first cgst
is practically the kst

®

BISHOP, McCORMICK & BISHOP
1221 Bedford Avenue
Brooklyn

BONNELL MOTOR CAR COMPANY

| the muffler. At the present time near-
dore Hotel. A large group of high|ly every ¢ity has a law prohibit-
L ill vie with au-|'0g the use of “cut outs.
grade American cars will vie : As a matter of fact, those well post-
tomobiles from five European nations,  od on automobile engines underlstanld
i i indivi to-day that the “cut out” is absclutely
n\ut. signg bpresentmg sl unnezessary on a modern car if the
merit, but also, in an ensemble DresSen-| nuffler is kept in proper condition.
tation of all that is new and fashion- | Muffler manufacturers hn;;e beehn nh!el
’ ine | to produee a design in which there is |
#hie Rmooic el wonid s Hlend ng motar:nn %ack pressure at all. For this rea-
son manufacturers discourage the use
of the “ecut out"” on their cars, and
| some of them will no longer install
lone except as an “extra’ |
this fall—the Berlin Automobile Show, The average driver, howewver, does
the Paris Salon and the London Olym-| not know that his muffiler needs as
pia, The last named has just ended, | careful attention as any other part of
and these cars are now on the way | the mechanism, and so he neglects it. |
across the Atlantic. The internatienal In these days of noiseless cars it re- |
rivalry will extend to the custom  guires a great number of very small |
bodies; as creations of several famous  holes inside the mufiler. These become]
Kurepean carrossieries will be found | clogged with soot or carbon from the
on the speeial show carz from abroad,

CATE, |

Many of the foreign carz to be ex-|
hibited are coming directly from the
three preat European exhibitions held

562 Broad Street

New

ark

Doose BROTHERS
SEDAN

| the Packard factory as truck sales

| manage ., is  recent advancement

|J:3nrks & rise from the position of as-

ismtnnt general sales manager, which

| ber 4, 1920.

| Earl Takes Over Jackson Metal
Clarence A. Earl, president of Earl

Motors, Inc., has completed a deal
whereby the Jackson Metal

| taken over by Earl Mofors and oper-

COMBINED ENGINEERING
SKILL OF THE WORLD
Motor— Continenty] Red Seal.

Transmission— Brows-Lipe.
Universal Joints— Spicer.
Azles — Timken, .

1875 Broadway, at 62nd St,

la Fhtite

ort

(Originated by Moon)

The sensation of last week's Closed Car Motor '
Show. Its lines, its color, its finish, are a perfect ;
symbol of the great American spirit of sport and
play. This new La Petite Sport Sedan s so

smart, so exceptional, so

should not faii to see it at our showrooms.
OPEN.MOPELS $1785 F. 0. B.

CLOSED MODELS $2785 F. 0. B.

Photographic Brochure Sent Upon Request

WILLIAM J. COGHLAN, President

Sedan

| ated as one of the manufacturing units
| of the latter company. The Jackson
| Metal Products Company has extenaive
t manufacturing facilities for the pro-
{duetion of fenders. running board

aprons, dust pans and other types

of sheet metal work. The transae-
| tion was said to involve $200,000.

pany will be Clarence A. Earl, presi-
dent; John Fletcher, viee-president and
treasurer, and Forrest C. Badgley. Mr.
| iEarl recently took over the old Bris-
coe organization. Greater economy is
| to be the result of the most recent
transaction, he says.

Dort Produces Business Car

| . The Dort Motor Car Company, Flint,
| Mich., announces an addition ta its

| pounds
Chassis

and
with

is offered as follows:
iamps, lamp brackets,
front fenders, running boards, radi-
ator, hood, windshield, seat frame,
cowl beard and body to rear of front
seat,

New Moon €Car Makes Hit

The new closed car sport model
which the Moon Motor Car Company
of New York named “La Petite Sport
Sedan” attracted so much attention at
| the Closed Car Show last week that
| W. J. Coghlan, president of the loecal
Moon company, will continue the show-
ing at the Moon salesrooms during the
coming week

advanced that you

New Roamer Raceabout

The Roamer Sales Company, local
distrilutors cf Roamer cars, have re-
ceived word from the Barley Motor
| Car Company, Roamer manufacturers,
§ | of Kalamazoo, Mich., that & speady
| new Roamer, known as the Raceabout,
& two-passenger model, designed for
fast travel as well ag ordinary motor-
ing purposes, has been added to the
Roamer line. e mnew mods] is
equipped with Rochester Duesenberg
motor of the latest type, being an exset
duplicate of the one used by L. F.
Goodspeed in setting the new world
record at Daytopa Beach, Fla, at a
speed of 105,1 mgls per hour. A short
wh=el base of 106 inches—the shortest

P
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| The new directors of the Jackson com- |

line in the shape of a commercial car.|

The new model is built to carry 1,000 | Sobile.”

exhaust. The deposit collects veryi
while the latest designs of a score of | rapidly, especially when the grade of
oil used is poar

Ameriean gustom coach builders, thir-
used.

| teen of whom have their own special

|ing the best of Britain's automobile

| during the last spason.
| hikits of the new models of Mercedes |

position he has occupied since Decem- |

ul Produets |
Company, of Jackson, Mich., will he |

exhibits, will be found on both Ameri-
can and foreign chuassis. [
That the Ttalian automobile industry |
18 progressing is indicated by the ex-|
hibits of four famous cars—Fiat, Isotta- |
Fraschini, Lancta and Spa—all showing |
new models and in one case,.at least, |
a revolutionary departure in motor de-
sign. The Rolls-Royee, Lanchester and
Sunbeam are a worthy trio in prasent- |
production, while the Belgian Mineryn
comes with added prestige, due to vie- |
tories in stock car competitions abroad I
Interesting ex- |

and Benz, buth names famous in the
history of the sport in this country as |
well as abroad, mark the re-entry 1nto|
the American market of the two lead- |
ing esrs of Germany. . i

The Hispano Suizza, one of the high- |
est priced cars of France, will make its |
Sulon Falcon debut. ’ |

Alongside these ten European aris- |
toerats will be exhibited twice that |
number of America’s highest -priced |
automobiles, and they will lack noth-
ing in comparison. When an American
car, the Duesenberg, also a Salon ex-
hibito¥, turned the tables last summer
and won the Grand Prix, Europe'5|
great) automobile classic, ‘there was |
estahlished a new order of motor ear
priarity which this season’s A}ltnmohllc
Salon may more firmly establish.

Locomobile Has Unusual
Used Car Sales Policy
A policy recently laid down by ’:hel

Locomobile factary, wherein even the |
smallest part entering into the con- |
struction of Locomabiles is guargntegd]
absolutely &s to mileage of service, is |
pointed out by B. T. La Pierre, man- |
ager of the Locomobile Company's
used car department, as a matter th?.tl
chould receive serious consideration in
the purchase of a rebuilt Locomaobile.
"1 know of no automobile conecern |
that even attempts a guaran‘ty such as |
that given by our company,” says Mr.
La Pierre, “and when we sell a rebuilt
Locomobile the purchaser buys prae-
tically with the same certainty of sat-
isfaction 2s the new car buyer. Where
we use the word ‘rebuilt! in connection
with Locomobiles, we mean the term in
itw literal sense—gebuilt from the
smellest part up—offering, in fact, =
car that in looks and service can hard-
ly be distingwished from a new Loeco-

New Parts for 0ld Is ;
Haynes Used Car Policy

One of the most® far-reaching ideas
that have been put into operation in re-
cent years in the automobile. field is
the “Trianglized” remanufactured- car
plan of Triangle. Motors, Inc., Haynes
distributors at Chieago. A “triangl-
ized” ear is a remanufactured car
which when finished can hardly be dif-
ferentiated from a new car of the same
make and model.

The process of “trianglizing” a car
means the disassembling of the car
down to the naked frame, and then a
thorough and wminute inspection of
every part before it is put back.
Wherever a serious’ defect is discov-
ered a new part replaces the old one.
Expert motor builders and mechanics
are employed to do this work and o
see that the remanufactured car is
perfect in every detail before it is al-
lowed to be placed on the showroom
floor for sale.

In order that«the “trianglizing” proe-
ess may be efficiently and rapidly ac-
complished Triangle Motors have es-
tablished a completely equipped fac-
tory, including the progressive system
of sutomobile assembly and a final in-
spection department whose standards
are as ri?-id and exacting as thoss of
the best factory in the country,

a mixture.

Openings Become Clogged
When these small openings become
ogged the exhaust gases cannot es-

el

It also results when the ecar-|
| buretor iz adjusted to give too

or too much oil is |

Tich

"*“MORE PEOPLE RIDE,ON GOODYEAR T[REé "THAN ON ANY OTHER KIND”

Here are the

new low prices on
Goodyear Tires

The following prices on popular sizes are typical of the values
now offered in Goodyear Tires. See your nearest Goodyear
Service Station Dealer for prices on other sizes and types.

30 x 315 Single-cure

Regular Tube .

non - skid Fabric $

10.95

$2.25

Tread Cord
Heavy Tourist

» .

30x315 All -Weather
Tread Fabric .

Heavy Tourist Tube

¥14.75

33x4 All-Weather

$33.40

$3 .85

Tube

Tread Cord
Heavy Tourist

$2-80

30x3%%5 All -

Heavy Tourist Tube

Tread Cord e $ 18.00

33x 415 All-Weather

.

Tube

$42.85
$4.90

34x415 All-

. - $2.80 Heavy Tourist

32x315 All'-Weather
Tread Cord

Heavy Tourist Tube

$25.50

Tread Coﬁutfml: $4-3.9()

Tube

$5.10

-

33x5 All-
Tread Co:

e : Heavy Tourist

$3.10

32x4 All-Weath
- Tread ‘Cord!

Heavy Tourrist Tube

$32.40

T852.15

Tube

- -

$5.70

Tread Cord
Heavy Tourist

$3.70

35x5 All-Weather

$54.75

$6.00

Tube

(Manufacturer’s Tax Extra)

These new prices are the lowest ever placed upon
Goodyear Tires— far lower, even, than before the
war. And Goodyear Tires today are better than
ever—larger, stronger, heavier, and moredurable.’




